Why Choose Uncommon Solutions for your
Microsoft Subscriptions via CSP
What is CSP?

Uncommon Facts
Founded 2002
Microsoft Gold Partner since 2004
30 employees across multiple
technology disciplines

The Uncommon difference

Serving the Rocky Mountain Region
and the U.S.
Remarkably Human IT

Our clients find Microsoft's Cloud Solutions Provider (CSP) program to
be the best way to buy their Microsoft subscriptions (licensing). Often
tired of the long-term commitments and true-ups of an EA or the stress
of figuring out on your own with a "Pay-as-you-go" plan. CSP through
Uncommon Solutions allows you to adjust your license counts on a
timeframe that works for you and provides competent guidance from a
person when you need it - without taking away the transparency, finetune control, and accessibility of the website.

Too often, our clients are wasting time on rabbit trails - researching
SKU's and technicalities in their feature sets and limitations. Particularly
in combination with a Purchasing Optimization Assessment (POA),
Microsoft and Uncommon have truly optimized the process for our
clients. Whether you are buying 25 seats or 2,000 seats, CSP takes the
stress and guesswork out of the process and gives you the peace of
mind that you are licensed optimally.

For Uncommon Solutions the CSP program is another way to
enhance the customer experience and relationship. Partnering with
Uncommon provides you more than just licensing – you will have
access to a Microsoft Gold Partner with expertise across the entire
Microsoft Stack of solutions. For Uncommon, it is about continual
enhancement of the customer experience and being a CSP supports this
core value.

UNCOMMON Believes: At least 50% of any solution lies in clearly defining the problem.

Key Customer Benefits
Direct Access to a
Self-Service Portal

Discounts on Services

Flexibility
Adjust user counts daily
– and only pay for what
you consume

Visibility and
Guidance
Access to a team of
solutions architects

Contact us today to get started!
Uncommon Solutions | connect@uncommonsolutions.com | www.uncommonsolutions.com

